
 

 

 

 

 
 

 
 

 

 

 

List off your most common conditions that your 

practice treats on day to day basis: 

List off the range of products and secondary services 

that you provide at your practice 

The No Pressure Sales System Match Up Matrix 
To have a successful sales no pressure sales system, you need to know what your audience needs, and what you are going 

to provide to them to help improve their health condition.  

Use the matrix below to match up your most common conditions that you treat with the products that you have available. 

Simply draw a line connecting a condition with a product or secondary service where it’s a match. 


